Awards &
Recognition

OVERALL AWARDS

2010

US International Film & Video
Awards

e Third Place: Building Trust Under Pressure: The
Basic Principles

2009

Chief Learning Officer’s
Learning in Practice Awards

e Silver Award Winner

HRO Today’s Top Provider for Learn-
ing and Development

* Annual Baker’s Dozen List
2008
Named on Great Training
Company List
* TrainingIndustry.com
2006
Tampa Bay Business Journal
* Best Places to Work
2005

AAA
* Preferred Supplier Hall of Fame

2004
AAA
* Preferred Supplier Award
2000, 1999
China STAFF Human Resources

¢ China Training Provider of the Year

LEADERSHIP

2010
Stevie Awards Finalist: Leading In-
novation

* Best New Product or Service of the Year
EMPixx Awards

* Gold Award for video: Buzlding Trust Under
Pressure: The Basic Principles

Top Leadership Training Company

e 'TrainingIndustry.com

2009

Stevie Awards Finalist: Activating
Change™

* Best New Product or Service of the Year
Leadership Excellence Magazine

* Ranked number 3 out of 27 “Best in Leader-
ship Development” Programs

Aegis Award

* Award Winner: Building Trust Under Pressure:
The Basic Principles

2007

Top Leadership Training Vendor

* Bersin & Associates, “High Impact Leader-
ship Development: Trends, Best Practices
and Industry Solutions”

2004

Communicator Awards

* Crystal Award of Excellence: Managing the
Performance of Others™

2003
Training Magazine
* APX Award Winner: Business Management
and Leadership Skills

Aegis Award of Excellence
* Bridging Strategy to Outcomes®



SALES EFFECTIVENESS CUSTOMER SERVICE

2010 2006

Named one of the “9 Top Companies GOLD MarCom Creative Awards

to Train Your Sales Team” * Gold Award for Video/Film/Training: Expand-
* Selling Power Magazine ing Customer Relationships™

Top Sales Methodology Training Com-  Aegis Award

pany * Video & Film Production Award: Expanding

.. 1 ineT™M
« TrainingIndustry.com Customer Relationships

2009 2004

Best Sales Training Program Communicator Awards

e LearnX Asia Pacific Award (Platinum)
2008

¢ Crystal Award of Excellence: Leading for Stel-
lar Service®

2003
Top Sales Methodology Training Company Training Magazine
* TrainingIndustry.com ¢ APX Award Winner: Custozmer Service Skills
2005 Training
The Communicator Awards Aurora Awards

* Award of Distinction: Professional Selling ¢ Platinum Best of Show and Gold Awards:
Skills® Achieving Stellar Service® Experiences

* Honorable Mention: Professional Prospecting  2()()2
Skills™

) Communicator Awards Crystal
Aegis Awards

Awards of Excellence
* Aegis Award Winner: Professional Prospecting
Skills™

The Accolade Competition

* Achieving Stellar Service® Experiences
Aegis Award of Excellence

* Achieving Stellar Service® Experiences video
2000

Human Resource Executive Magazine

e Accolade: Professional Prospecting Skills™

2003
Training Magazine

) o ¢ Top Ten Training Product of 2000: The Ser-
* APX Award Winner: Sales Training

vice Difference®

2001 New York International Film and
Human Resource Executive Magazine ~ Video Festival
* Top Ten Training Product of 2001: Winning * Silver WorldMedal: The Service Difference®
Account Strategies™ Lguide.com

¢ Editor’s Choice Award: The Service Differ-

World Headquarters ence®: Healing the Customer Relationship™
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Tampa, Florida 33637 USA

CROIEECICIOEIN Tyl Free: 800.456.9390

www.achieveglobal.com

© 2010 AchieveGlobal, Inc. No. M01091 v. 7.0 (09/2010)



